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DISCLAIMER & SAFE HARBOR STATEMENT

Statements in this presentation, particularly those which relate to management’s views and analysis, describing the Company’s objectives, projections, 

estimates and expectations may constitute “forward looking statements” within the meaning of applicable laws and regulations.  Actual results might 

differ materially from those either expressed or implied. Actual results may differ materially from those anticipated in the forward-looking statements. 

The company assumes no obligation to update forward looking statements to reflect actual results, changed assumptions or other factors.

The presentation has been prepared by the Company based on the information and data which the Company considers reliable, but the  Company 

makes no representation or warranty, expressed or implied, whatsoever, and no reliance shall be placed on the truth, accuracy, completeness, fairness, 

and reasonableness of the contents of this presentation. This presentation may not be all inclusive and may not contain all the information that you 

may consider material. Any liability in respect of the contents of, or any omission from, this presentation is expressly excluded.

This presentation has been prepared solely for information purposes and do not constitute any offer, recommendation, or invitation to purchase or 

subscribe for any securities, and shall not form the basis or be relied on in connection with any contract binding commitment whatsoever. No offering 

of the securities of the Company will be made except by means of a statutory offering document containing detailed information about the Company.
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All amounts in INR Crore 
All numbers are rounded off to the nearest unit



KOEL GROUP
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1 76% with effect from 1st August 2017 and  100% with effect from 26th September 2022.
2 with effect from 1st July 2015.
3 with effect from 20th April 2018.
4 with effect from 13th July 2021.
5 with effect from 4th October 2021 (Optiqua Pipes and Electricals Private Limited ‘s (OPEPL) share of interest 
in joint venture has been transferred to LGM w.ef. 26th March 2024 on account of amalgamation of OPEPL 
with LGM).
6 with effect from 30th March 2022.
7 with effect from 29th November 2023.

La-Gajjar Machineries 
(P) Ltd1 (100%)

ESVA Pumps India 
(P) Ltd (49% JV)5 

Kirloskar Americas 
Corporation2 

(100%)

Engines LPG, LLC dba 
Wildcat Power Gen7 

(51%)

Arka Financial 
Holdings (P) Ltd4 

(100%)

Arka Fincap Ltd3 

(99.998%)

Arka Investment 
Advisory Services

(P) Ltd6 (100%)
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Engineering 
Excellence

We are a company within the 

Kirloskar group, which has a 

legacy that spans over a century

We understand Engineering, 

Manufacturing, Sales Distribution 

and Service like no one else does 

Value Driven Culture

We are a values-driven firm, and 

we work towards enabling all our 

stakeholders, including business 

partners, customers, investors 

suppliers, employees, etc

Limitless 
opportunities

Kirloskar Oil 
Engines Ltd





Domestic Demand
One of the few economies 

projected to grow at a 
healthy rate

Manufacturing Hub
Current geopolitical dynamics 
are forcing companies to look 

for alternate manufacturing 
and supplier base

Emission Standards
New emissions standards, 

CPCB4+ and BSV are at par 
with most advanced norms

Demographic dividend
Availability of trained 

workforce and a stable 
democracy

Values Driven
Values based organization. Known for its business 
practices and social commitment. Has proven track 
record of being in successful partnerships with many 
global players 

Manufacturing and Supply Chain Acumen
World class manufacturing facilities and 
capacity ahead of demand strategy. 
Localised supply chain, resistant to global 
shocks. Capacity and capability to 
manufacture from India to the world

Strong R&D
In house state of the art R&D. Most 
of the products are developed 
internally

Strong Channel Presence
Ability to reach a customer in under 4 
hours. Strong presence across the country 
both on first fit sales and aftermarket

Macro 
Economic 
Tailwinds

Who we 
are

WHY KOEL
A sweet spot with strong macro economic tailwinds and organizational strengths converging
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Products to Business Segments…
Product Lines Business Segments
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Engines and Gensets

Industrial Engines

Power Solutions for Large / Institutional Project Clients (Marine, 
Defence etc) 

After Sales Support

Retail Channel – Tractor spares, Oil, Batteries

Engine based Pump Sets

Electric Pumps (KOEL)

Electric Pumps (LGM)

Farm Equipment

Financial Services
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Actions driven 
by strategy

Where we were in FY22
Revenue ~₹ 32.60 Bn 

@ 8.1% EBITDA

2X-3Y Strategy: Grow 2 times in 3 years

Revenue ₹ 65 Bn 
@ double digit 

EBITDA 

2X-3Y Strategy Pillars
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Looking to drive exponential growth from FY 2022 - FY 2025
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Our progress, FY23
Revenue ₹ 40.73 Bn
@ 11.1% EBITDA*

Our progress, FY24
Revenue ₹ 48.06 Bn
@ 11.9% EBITDA*

*!Numbers excluding provision/(reversal) for overdue receivables made for a customer towards sales made in the previous years. For details, please refer ‘Note to the Unaudited Financial Results’ published on the 
stock exchanges.



₹ 1,334 Cr 
Revenue

6.2%
Top line growth

12.9%
EBITDA!"  Margin

7.1%
PAT!"  growth

8
Consecutive quarters of over ₹ 1,000 Cr  revenue 

from operations

6.9%
EBITDA!"  growth

WE ARE PROGRESSING WELL - Q1 FY25

11

₹ ~410 Cr
Strong net cash* position

* Net of debt; includes treasury investments and excludes unclaimed dividends.!
" !Numbers excluding provision/(reversal) for overdue receivables made for a customer towards sales made in previous years. EBITDA margin for the current quarter including reversal for overdue receivable provision is 
14.7%. For details, please refer ‘Note to the Unaudited Financial Results’ published on the stock exchanges.



Deploying the 2X-3Y strategy to deliver value to all stakeholders
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65Bn @ 
double 
digit

EBITDA

Customer 
Delight

Employer 
of Choice
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WMS + FMS 

Distribution & After 
Market 

Industrial

Power Gen

STANDALONE SALES HIGHLIGHTS – Q1 FY25 YoY
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*Numbers excluding provision/(reversal) for overdue receivables made for a customer towards sales made in previous years. EBITDA margin for the current quarter including reversal for overdue receivable provision is 
14.7%. For details, please refer ‘Note to the Unaudited Financial Results’ published on the stock exchanges. 
- Numbers for the previous quarters have been regrouped wherever required to make them comparable with those of the current quarter.
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STANDALONE WORKING CAPITAL AND NET CASH POSITION
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Notes :
1) No. of days has been calculated using average value and TTM (Trailing Three Months method). 
2) *Net of debt; includes treasury investments and excludes unclaimed dividends.KO
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* Numbers excluding Exceptional items and provision/(reversal) for overdue receivables made for a customer towards sales made in previous years. PAT margin for the current quarter including exceptional item and reversal for 
overdue receivable provision is 9.6%. For details, please refer ‘Note to the Unaudited Financial Results’ published on the stock exchanges.
- Numbers for the previous quarters have been regrouped wherever required to make them comparable with those of the current quarter.



SEGMENT RESULTS - CONSOLIDATED 
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All amounts are in “₹ Crore”

! "Profit/(Loss) before tax and interest from each segment
!! Profit/(Loss) before tax and after interest.
*Other than the interest pertaining to the "Financial Services" segment.
** Exceptional items relates to financial services business i.e. provision/(reversal) for the investment in alternative investment funds on account of regulatory change.
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B2B 1,155.6 1,221.2 24% 1,105.6 5%

B2C 316.8 276.3 7% 309.5 2%

Financial Services 163.1 162.5 11% 128.3 27%
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B2B 157.3 146.5 38% 132.4 19%

B2C 26.7 14.4 17% 17.4 53%

Financial Services## 19.1 22.2 -40% 21.5 -11%

Unallocated 5.3 3.7 492% 1.6 223%

E9,/2 "BFA@ 4F?AF "BD 4G"AC "4D

Less:
Finance Costs* 4.3 4.1 21% 2.9 51%
Exceptional items** (Income)/Expense (7.4) (15.6) -151% -   -100%
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Restricted Confidential

We remain focused on the 4 Tech 
tracks!

We have made 
significant 

progress on our 
ICE track in H1 

of FY 23 -24
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ICE Track->

Energy Storage 
Solutions ->

Electrification ->

Fuel Cells & 
Electrolysers ->

Build an HHP Portfolio in ICE
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Restricted Confidential

We met our timelines on critical 
emission changes: CPCBIV+ & BSV

We have 
launched 

CPCBIV+ and are 
currently 

working with our 
OEMs for BSV
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Restricted Confidential

We met our timelines on critical 
emission changes: CPCBIV+ & BSV

We have 
launched 

CPCBIV+ and are 
currently 

working with our 
OEMs for BSV
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Restricted Confidential

OptiPrime launched across 1000 kVA, 
1500 kVA and 2020 kVA

New Product 
Launches: 
First order 
received for 
2020 kVA 
OptiPrime
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Restricted Confidential

We have launched Kirloskar Powergen

Kirloskar 
Powergen
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Restricted Confidential

We have launched Kirloskar Industrial

Kirloskar 
Industrial
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Final year of 
Mission $2 Billion

!"#$

Improve share of 
business in Defence 
and Rail

Expand to non ICE 
programs, but in line 
with the core 
business

Complete B2C 
product portfolio

!"%&

Inorganic growth
opportunities in line 
with core strategy

Increase
international market
share

Market share
improvement of B2C

!"%'

Complete 
execution of the 
technology
roadmap. 
Increase share of 
business of Arka
Retail

!"%(

Execution of 
manufacturing 
strategy

Capacity utilization 
of B2C
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$ 2 Billion 
– 2B2B 

Strategy
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Ms. Mayura Bhusari

Tel: (020) 67060374
Email: mayura.bhusari@kirloskar.com
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